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     & Visual Sciences 
 

 
OPTICIAN CONFERENCE SCHEDULE 

Friday, July 16, 2010  
7:30am – 4:45pm 

 

7:30 - 7:50 Registration/Breakfast 

7:50 - 8:00 Welcome; Opening Remarks –  
    J. Matthew Driskill, MBA (HOM), CMPE 
            Ophthalmology Administrator 
  

8:00 - 9:00 “Making a $1,000.00 Sale” 
  Brad Main, FNAO HOYA Vision Care 

9:00 – 10:00  “XTRActive” 
  Kay Jensen, Transitions 

10:00 –10:15 BREAK  
 

10:15 – 11:15           “Merchandising Ophthalmic Products  
  & Services” 
  Nicole White, Essilor of America, Inc. 

11:15 – 12:15 “The Healthy Eye Care Solution:  
     A Conversation About Multiple  
     Pair Sales” 
  Ryan Rogers, Vision Ease Lens 

12:15 – 1:15 LUNCH 

1:15 – 2:15 “Perception of Value &  
   The Ophthalmic  Consumer” 
  Nicole White, Essilor of America, Inc. 

2:15 – 2:30 BREAK 
 
2:30 – 4:30  “Expanding The Freeform Family… 
      The Better Lenses Just Got Better”   
      Todd Hasselius, ABOC Shamir Insight Inc.  
 

4:30 – 4:45 Close; Evaluations; Adjourn 
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CONFERENCE INFORMATION 
 

If you have any questions regarding this conference, please contact 
Charity Donaldson, Conference Director, at 806-743-9500 ext 245 
or email charity.donaldson@ttuhsc.edu. 
 

Conference dress is business casual and each attendee is 
encouraged to bring a sweater or jacket for comfort during the 
meeting.  
 

Persons with disabilities who may need auxiliary aids or services 
are requested to contact Charity at least one week prior to this 
meeting so that appropriate arrangements can be made. 
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OPTICIAN CONFERENCE REGISTRATION FORM  
 
A registration form must be completed for each attendee, please 
copy as needed. Please fill in all blanks. Please print or type. 
 

Registrant Information 

 
         
Last Name    First Name   
 
         
Street Address 
 
         
City/State/Zip 
 
         
Telephone 
 
         
Email 
 

Registration Fee $75.00 
 
Please make check payable to “TTUHSC - Ophthalmology” 
 
Mail to: 
 

Texas Tech University Health Sciences Center 
Department of Ophthalmology  
Attn: Charity Donaldson 
3601 4th Street MS 7217 
Lubbock, Texas 79430 
 
These major credit cards are accepted. Please check the card type. 
  MasterCard    VISA 
 
Card Holder Name        
 
Credit Card #         
 
Expiration Date      3 Digit V-Code    
 
Signature required        
 

Credit Card registrations can be faxed to 806-743-2471 with a cover 
sheet to the attention of Charity Donaldson. 

 
 
 
 
 
 
 
 

REGISTRATION INFORMATION 
 

To pre-register, please mail the attached registration form with 
your check or fax in with your credit card information, no later 
than Monday July 12, 2010.  
 
Registration cancellation notification must be received by 
Wednesday, July 14, 2010, to obtain a refund less a $25.00 
administrative fee; thereafter, no refunds will be made. Refunds 
will be made by check and can take up to 7 to 10 business days. 
 
While pre-registration is not required and walk-ins will be 
welcome; pre-registration is preferred to ensure that the correct 
number of ABO Continuing Education Certificates are ordered. 
 
Breakfast & lunch will be provided by the TTUHSC Department 
of Ophthalmology & Visual Sciences. 
 

ACKNOWLEDGMENT 
 

The Texas Tech University Health Sciences Center Department of 
Ophthalmology & Visual Sciences would like to thank the following 
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GUEST SPEAKERS 
 

Todd Hasselius, ABOC Kay Jensen Brad Main, FNAO 
Shamir Lens Inc.  Transitions  HOYA Vision Care 
 

Ryan Rogers   Nicole White 
Vision Ease Lens  Essilor of America, Inc. 
 

 

PRESENTATION DESCRIPTIONS 
 

Making a $1,000.00 Sale 
When glasses are a necessity and you have little or no insurance coverage; 
$1000 may seem like a fortune to pay for something you could get for $99 
or less. Nevertheless, it is our role as professionals to transform what may 
seem a superfluous spending for a medical device into an important 
investment in good health, well-being and self confidence. 
 

XTRActive 
This course will introduce Transitions XTRActive lenses – the newest 
product in the Transitions lens family – and a new choice for everyday lens 
wearers. Transitions XTRActive lenses are the darkest everyday 
Transitions lenses available – offering superior darkness outdoors, 
moderate darkness behind the windshield of a car and an attractive light tint 
indoors. The course details the advanced photochromic technology behind 
the new Transitions XTRActive lenses, how they work, who they are for 
and provides tips on how eye care professionals can position Transitions 
XTRActive lenses to potential patients, increasing sales and customer 
satisfaction. 
 

Merchandising Ophthalmic Products & Services 
Although ophthalmic optics is a medical/technical science, delivery of 
ophthalmic products necessarily involves a retail (merchandising) 
component. When ophthalmic products and services are presented in 
manners which are attractive to the consumer/patient, they are more likely 
to accept recommendations and enjoy the benefits modern ophthalmic 
products have to offer. This course is intended to offer recommendations on 
merchandising of ophthalmic products and services to both increase the 
quality of products purchased and the revenue generated by the practitioner. 
 

The Healthy Eye Care Solution: A Conversation About Multiple Pair Sales 
A look at the medical necessity that Eye Care Practitioners have to present 
their patients with the best visual solution and focuses on doing this by 
educating, informing and recommending multiple pairs to all their patients. 
 

Perception of Value & The Ophthalmic Consumer 
Learn to recognize the components of an Ophthalmic Consumer’s 
perception of value (though application of quality, service, level of need 
and convenience concept) in order to make eye care recommendations 
patients will understand and therefore be more likely to follow by 
presenting them in consumer-friendly terms.  
 

The Expanding Freeform Family…The Better Lenses Just Got Better! 
An ever evolving technology called “Freedom” has just gotten better. 
Updates in lens design, methods of manufacturer and helpful tips in fitting 
will be included, and how these updates yield the best possible vision for 
our patients. This seminar will overview various lens designs, including 
premium PALS, Occupation Lenses, Short Corridor PALS, Sport 
Lenses….even SV, using freeform technology and direct surfacing. This 
course will round out with fitting techniques to help gain the best possible 
vision and show how brining the optics to the back surface improves visual 
field of view and comfort. 
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